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State of the Market
 

Bethesda is a market that has always had great appeal to tenants, 

property owners and residents. It has all the core fundamentals 

that a great submarket needs, including transit, high end 

residential and established and well-known retail. Because of 

this, Bethesda continues to achieve higher rental rates, boast 

one of the lowest vacancy rates in the region, and maintain an 

affluent tenant base. 

This past quarter has been no exception, with the average 

rental rate up to $38.00 per square foot, and the vacancy rate 

remaining flat around 11%.

What is Happening in the Market?
The development company, Donohoe Construction Company has 
leased two floors (45,000 sq ft) at 7101 Wisconsin Avenue, 
Bethesda, which recently underwent a $10 million renovation. 

University Research Company is on the move. They have signed a 

lease to relocate from 7200 Wisconsin Ave in Bethesda to 5404 

Wisconsin Avenue in Chevy Chase. They will take 53,490 square 

feet for 12 years at the Wisconsin Place, leaving JBG with a big 

hole to fill at Artery Plaza. 

Software company, Rain King is growing and it just signed a lease 
for 22,109 square feet to move into 7700 Old Georgetown Road.

Ambry Genetics, a California corporation, has planted a seed in 
Bethesda.  They signed a lease for 4,600 square feet at 4330 East 
West Highway in Bethesda Towers, with plans to grow rapidly over 
the next few years.

Bethesda towers also landed a Rockville tenant, Aplastic Anemia & 
MDS International Foundation, at 5,300 square feet. 
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As you probably know by this point, Carr Properties bought the Apex Building at 7272 

Wisconsin Aveue for $105.5 million.   Their plan for the 163,000 square feet Apex building will to 

be demolish and redevelop, with plans for a mixed-use project with the metro’s purple line. 

Carr expects to build a 350,000 sf office building, as well as to residential buildings that could 

bring an additional 500 units to downtown Bethesda. According to the Bethesda Magazine 

article, most of these units would be rentals, but some could be for-sale condos. In addition, 

both of these buildings would have ground-floor retail. Austen Holderness, managing director 

of development for Carr, put the year 2020 as the estimated time of completion.

As a result of the sale, American Society of Health Service Pharmacists, currently the owner of the 

Apex building, will relocate to  Carr’s new property at 4500 East West Highway, occupying 

68,000 square feet. 

Additional activity for 4500 East West Highway include a recently signed a deal with Fidelis 
Cyber-Security for 27,505 square feet, bringing the building to about 80% leased. 

Expectations for Available Space
There is something for everyone in Bethesda.  Space in every size range is available. 

If you want to be in class A on top of the metro, you are going to pay for it with rents ranging 
from $42-$50 psf.

If metro is not as important to you, there are plenty of options between $33-$37psf.

And if you’re really looking for a deal, and class is not as important to you, you can find a 
deal in the mid to upper $20s.
   

For additional market insight, contact:

Anna Heiserman | (301) 337-4700 | aheiserman@scheerpartners.com
Scheer Partners | 9201 Corporate Boulevard, Suite 420 | Rockville, MD 20850
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After months of debate surrounding discussion on the density and height recommendations 
for hundreds of individual downtown Bethesda properties, the board in May decided to 
go in an entirely different direction it thinks will help achieve two of its biggest goals: More 
funding for downtown parks and open space and more affordable housing.

With an additional 28 million square feet of development permitted already in downtown 
Bethesda and the plan’s maximum capped at an additional 32.4 million square feet, there 
would be a pool of about four million square feet available on a first-come-first-serve basis to 
property owners who want density beyond what they are currently allowed.
To be awarded that bonus density, the property owner or developer could buy density 
from another downtown property owner in a process that already exists, called a density 
transfer. Planners have also designated some historic and affordable housing as “priority 
sending sites” to encourage developers to buy density from those property owners in order 
to preserve those properties.

Or, a developer could get the bonus density if it provides a Park Impact Payment (PIP) 
to pay for downtown Bethesda open space, designates 15 percent of its housing units as 
income-restricted affordable instead of the countywide standard of 12.5 percent and takes 
part in a Design Review Advisory Panel that will do an extensive review of the proposed 
development’s look and feel.

It’s highly unlikely full build-out of what’s allowed under the Bethesda Downtown Plan will 
happen in the next 20 to 30 years, considered the lifespan of the plan.
If full build-out were to happen, the plan would allow for up to an additional 8,456 rental 
units on top of the existing 4,669 rental units in downtown Bethesda. It’s possible some of 
the existing rental units would be torn down to make way for new rental units, so it’s hard to 
pinpoint exactly how many units are coming.

Full build-out of the plan would also allow for a projected 51,900 new jobs in downtown, and, 
importantly to planners, an additional 13 parks for a total of 19 parks in the area. The council 
is likely to hold its public hearings on the Bethesda Downtown Plan in October before starting 
its own work sessions and approving the plan, a process that could last into 2017.
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For additional market insight , please contact:

Anna Heiserman
Scheer Partners

aheiserman@scheerpar tners.com
(301) 337-4700


